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DEALS BY SECTOR

Manufacturing
Manufacturing looking for tailwinds
Manufacturing VC deal activity
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Manufacturing finding larger deal sizes
Median and average manufacturing VC deal values ($M)
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Market maturing at later stages
Share of manufacturing VC deal count by stage

0%

10%

20%

30%

40%

50%

60%

70%

80%

90%

100%

20
15

20
16

20
17

20
18

20
19

20
20

20
21

20
22

20
23

20
24

20
25

Venture growth

Late-stage VC

Early-stage VC

Pre-seed/seed

PitchBook-NVCA Venture Monitor  •  As of March 31, 2025

Valuations finding growth
Median and average manufacturing VC pre-money 
valuations ($M)
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Female founders
Outside of OpenAI, $11.1 billion invested in 
female-founded companies in Q1
VC deal activity in companies with at least one female founder
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Female founder deal count 
continues to slide
Female-founded company deal count as a share of all VC 
deal count
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All-female teams miss 2024 deal-
raising pace
VC deal activity in companies with all-female founding teams
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All-female teams raise less than 1% of 
total invested
Female-founded company deal value as a share of all VC 
deal value
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All-female teams show relative strength in 
first financings
Share of VC first-time financings by founder gender mix
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Deal values off pace across most stages
Share of VC deal value for female-founded companies by stage
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More female-founded companies reaching 
venture-growth stage
Share of VC deal count for female-founded 
companies by stage
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New York continues to be most female-
founder friendly
Top five CSAs by deal count for companies with all-female 
founder teams in Q1 2025

PitchBook-NVCA Venture Monitor  •  As of March 31, 2025 
Note: San Diego MSA is excluded in Los Angeles-Long Beach CSA. 

Austin MSA is included in rankings alongside CSAs.

Combined statistical area Deal count

New York-Newark, NY-NJ-CT-PA 372

San Jose-San Francisco-Oakland, CA 275

Los Angeles-Long Beach, CA 143

Boston-Worcester-Providence, MA-RI-NH-CT 69

Washington-Baltimore-Arlington, DC-MD-VA-WV-PA 68
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A WORD FROM 
DENTONS GLOBAL VENTURE TECHNOLOGY GROUP
The rise of the secondary market
A candid Q&A on liquidity, 
pricing, and future trends

Victor H. Boyajian, global chair of 
Dentons’ Venture Technology and 
Emerging Growth Companies Group, sat 
down with Chris Bull, managing director 
at Kline Hill Partners, and Matt Krna, 
founder and managing partner at Two 
Meter Capital, to discuss the evolving 
landscape of the secondary market. 
They explore what’s driving increased 
activity, the unique dynamics of venture 
secondaries compared to private equity, 
and how investors, founders, and fund 
managers are leveraging secondaries 
for liquidity.

Boyajian (New York/San Francisco): 
The secondary market has been quite 
active lately. What’s driving that?

Bull (Kline Hill, Greenwich, CT): 
It really comes down to liquidity 
constraints in private equity and 
venture capital. With public markets 
shut down and M&A activity slow, 
investors and founders are turning 
to secondary transactions to unlock 
capital. It’s a dynamic space, with 
a wide range of participants—from 
early investors to fund managers and 
employees—seeking liquidity solutions.

Boyajian: How does the venture 
secondary market compare to private 
equity secondaries? 

Krna (Two Meter Capital, Menlo Park, 
CA): The private equity secondary 
market is much more mature, with 
established structures and a deep 
network of financial service providers. 

Venture secondaries, by contrast, 
are still developing as an asset class. 
The venture ecosystem has grown 
significantly, with companies staying 
private longer, increasing the demand 
for secondary transactions to provide 
liquidity. Unlike private equity, where 
ownership is concentrated, venture 
cap tables are more fragmented. 
This complexity makes transactions 
challenging but also creates unique 
opportunities for investors.

Boyajian: Beyond providing liquidity, 
what role do secondary investors play? 

Bull: We typically take a passive 
approach, meaning we’re not looking 
to take board seats or get involved in 
management. Our role is to provide 
capital so that founders, limited 
partners, investors, and employees 
can meet their financial goals without 
disrupting company operations.

Krna: But it’s not always just about 
writing a check. Sometimes we help 
structure transactions, navigate 
complex deals, or connect companies 
with the right resources. There’s a lot 
of nuance in secondaries. Each deal 
has unique elements—whether it’s the 
structure, the counterparty dynamics, 
or the underlying business itself.

Boyajian: Do you stay involved if a 
company raises another round?

Bull: Generally, no. Our focus is on 
the secondary transaction itself, and 
we’re not usually participating in future 
funding rounds. But we do track how 
companies progress post-transaction.

Victor H. Boyajian 
Global Chair 
Global Venture 
Technology  

Dentons is one of the 
world’s largest law firms 
at the intersection of tech, 
law, and policy. Victor 

leads a global team focused on representing emerging 
growth technology companies, venture capital firms, 
corporate strategic and private equity firms in a broad 
array of matters from Silicon Valley and New York to 
London and Singapore, and beyond.

Chris Bull, CFA
Managing Director 
Kline Hill Partners

Chris is a managing 
director at Kline Hill 
Partners, leading 
investments in venture 
secondaries. He has 

extensive experience in private equity and venture 
capital, structuring transactions, optimizing liquidity 
strategies, and identifying high-growth opportunities 
for institutional investors.

Matt Krna
Founder and 
Managing Partner 
Two Meter Capital

Matt Krna is the founder 
and managing partner 
of Two Meter Capital, the 
industry’s first portfolio 

harvest management firm, which has extensive 
experience in venture and growth-stage secondaries. 
He has over two decades of experience as a venture 
capital and growth equity investor with leadership 
roles at firms like SoftBank.
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Krna: That’s where a firm like Two 
Meter Capital comes in. Since we 
work closely with secondary investors 
and portfolio companies, we often 
have insight into which businesses 
are performing well. If a compelling 
follow-on opportunity comes up, we’re 
positioned to step in with capital.

Boyajian: What’s the biggest challenge 
in the secondary market today? 

Krna: Awareness is a major hurdle, 
especially for our harvest management 
model. Many fund managers don’t 
realize they have options when it comes 
to managing out legacy portfolios. 
Educating the market is a big part of 
what we do.

Bull: On the deal side, pricing alignment 
remains the toughest issue. While 
valuations have come down from 
the highs of 2021, there’s still a gap 
between what sellers hope to get and 
what buyers are willing to pay. Sellers 
often price based on previous funding 
rounds, but we have to underwrite deals 
based on realistic outcomes. Bridging 
the gap between seller expectations 
and what buyers are willing to pay 
is a core part of what we do to make 
deals happen.

Boyajian: Looking ahead, what 
trends do you see shaping the 
secondary market?

Bull: GP-led transactions are gaining 
traction in venture, just as they have 
in private equity. We’re also seeing 
more structured liquidity solutions 
for employees as companies look for 
ways to manage their cap tables while 
retaining talent.

Krna: Another big trend is corporate 
venture investors reevaluating their 
portfolios. Whether it’s leadership 
changes, a strategic pivot toward AI, 
or shifting macroeconomic factors, 
corporate VCs are increasingly 
turning to secondaries to optimize 
their holdings.

Boyajian: Does a secondary sale 
impact a company’s next primary 
funding round?

Bull: It depends. If an early employee 
sells shares, it probably won’t matter 
much. But if a major investor exits 
at a discount, that can send a signal 
to the market and impact valuation 
discussions. Every situation is different, 
and investors will take context 
into account.

Boyajian: For anyone considering 
a secondary transaction, what’s 
your advice?

Krna: Be prepared. Whether you’re a 
fund manager, company executive, 
or employee looking to sell, 
understanding the process, setting 
realistic expectations, and working with 
experienced secondary investors will 
make the transaction smoother.

Bull: Absolutely. Transparency and 
communication are key. The secondary 
market is evolving rapidly, and those 
who take a strategic approach will be 
best positioned to take advantage of 
the opportunities it offers.
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Investor trends
CVCs deploy slowly
VC deal activity with CVC participation
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Nontraditional investors continue to 
represent diminished activity relative 
to the boom years. While crossover 
investors have maintained an average 
of around 170 deals per quarter over the 
past 10 periods, this represents one-
third of the activity of the peak year in 
2021. Crossover firms have been largely 
unable to exit from significant positions 
built up several years ago, and this 
group is unlikely to get more involved 
in the market, absent a strong revival in 
IPOs. Similarly, many hedge funds that 
added VC strategies during the boom 
years appear to have shifted away 
from the market in favor of more liquid 
asset classes.

Participation rate less than 23%
VC deal activity with CVC participation as a share of all VC deals
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Crossovers stay away from VC
VC deal activity with crossover investor participation by quarter
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In Q1, corporate investors continued 
to play a significant role in VC, though 
their participation continues to decline 
as a share of total deals. CVCs have 
increasingly focused on AI companies, 
representing about 41% of all CVC 
deals in Q1—the highest share we have 
recorded and well above the annual 
average of 32.3% for 2023. 

Moreover, large corporate deals in 
AI, such as those involving OpenAI 
and Anthropic, have contributed to 
a high deal value participation rate, 
reaching 61% in Q1. The prospect 
of incorporating AI into business 
processes, products, and applications 
is not only encouraging AI adoption but 
also creating a compelling investment 

narrative for corporates, which appear 
to be favoring VC-based exposure 
over M&A strategies. However, as 
corporates turn their focus to cost 
management strategies in the face of 
new import tariffs, this could impact 
the rate of investment in AI. 

Mega-rounds tick up
VC megadeal activity
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CVC dollar participation hits new high in Q1
VC deals with nontraditional investor participation as a share of all VC deal value by investor type
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PE investors building back activity
VC deals with nontraditional investor participation as a share of all VC deal count by investor type
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Venture debt
Q1 lending sets strong pace
Venture debt deal activity
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AI driving activity
Tech venture debt deal activity
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Healthcare lending low in Q1
Healthcare venture debt deal activity
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Early-stage lending has swiftly declined
Venture debt deal count by stage
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Venture growth accounts for 83% of 
Q1 lending
Venture debt deal value ($B) by stage
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Late-stage median loan muted
Median and average late-stage venture debt deal values ($M)
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Large deals driving averages higher
Median and average venture-growth debt deal values ($M)
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A WORD FROM DELOITTE
The state of venture capital:  
A 2025 market snapshot

Heather Gates 
Audit & Assurance Private 
Growth Leader  
Deloitte & Touche LLP  

With more than 30 years 
of financial services 
experience, Heather 
serves as the national 

Private Growth Leader, with oversight of the Deloitte 
Private and Emerging Growth Company businesses 
within Audit & Assurance.

In the ever-shifting landscape of VC, 
2025 has kicked off with cautious 
optimism. After the roller coaster ride 
of the past few years, investors and 
startups are navigating a market that’s 
showing signs of life, albeit with some 
lingering uncertainty. After the financial 
whiplash of recent years, investors 
are no longer in funding freeze mode, 
but they haven’t exactly returned to a 
blank-check windfall. The market shows 
promising vital signs; deal flow is up 
from its flatline state. It’s not boom 
times, but the doom times appear to be 
in the rearview mirror, as the industry 
capitalizes on a more sustainable 
approach to innovation funding.

The funding formula: How VC is 
recalibrating in 2025

“There definitely is momentum. It’s 
a bit more tempered than maybe 
we had hoped,” says Heather Gates. 
The current policy shifts, particularly 
around tariffs, have created ripples in 
the stock market. And as any seasoned 
investor knows, IPOs do not like a 
volatile market.

Despite this, conditions are markedly 
better than last year’s “frozen 
transactions” environment. Investment 
bankers are forecasting a smoother 
second half of 2025, with many 
companies positioning themselves for 
fall debuts when markets are hopefully 
expected to stabilize.

Heather notes that the past few years 
have witnessed a necessary valuation 
reset. She estimates: “Probably about 
one-third of the companies that raised 
in 2021 and 2022 at the really high 
valuations haven’t yet faced what the 
next round will look like, and how far 
down it might be.” A correction likely 
seems on the horizon for them. 

The AI gold rush

While most sectors have seen valuation 
corrections, one segment remains the 
life of the party: AI. “Anything with .ai 
at the end of it is still living in 2021,” 
Heather observes. Valuations in AI 
continue to defy gravity, with venture 
capitalists pouring money into what 
many view as a parallel to the 1990s 
internet boom. 

Just as “internet” evolved from 
buzzword to business backbone, 
AI is following the same playbook. 
“Eventually, it will likely infiltrate 
everything we do,” Heather says, noting 
that companies are currently deploying 
AI as the corporate equivalent of a 
multipurpose knife—starting with cost-
cutting and mundane task elimination, 
but rapidly slicing into new territories.

This enthusiasm comes with a warning 
flag: “When you overpay, you’re going 
to get hit on the backside of the exit,” 
says Heather. Whether these premium-
priced AI ventures will deliver outsized 
returns remains to be seen.

Biotech’s steady climb

Unlike AI’s skyrocketing valuations, 
biotech continues its measured 
march forward. Over the past decade, 
biotech companies have consistently 
dominated the IPO landscape. Why? For 
biotech ventures, going public is simply 
a financing event in their development 
cycle, not a graduation ceremony as it 
often is for software companies.

The sector is experiencing a 
renaissance thanks to the maturation 
of technologies coupled with clinical 
trial advancements. New therapeutic 
platforms are hitting their stride just as 
trial designs become more efficient—a 
perfect double helix of innovation and 
implementation. 

While biotech founders aren’t 
experiencing the same booming 
valuations as their AI counterparts, 
they’re building something perhaps 
more valuable: companies with balance 
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sheets that don’t require suspended 
disbelief. In the venture world’s 
cacophony of hype, biotech has found 
its rhythm in the steady drumbeat of 
scientific progress.

Creative exit strategies make 
a comeback

As companies navigate this complex 
landscape, “dual-track processes” 
are resurfacing. This approach—
simultaneously courting IPO and 
acquisition suitors—gives founders 
leverage at the negotiating table. 
“People go public for the premium,” 
Heather notes, “but that comes 
with the public market spotlight and 
regulatory complexity.”

Financing creativity extends to debt 
instruments as well. Beyond traditional 
venture debt (which combines equity 
warrants with lower-interest loans), 
we’re seeing the rare emergence of 
“traditional debt” financing, a telling 
sign that investors are now betting 
on revenue streams rather than just 
moonshot valuations.

Fund or fold: VC’s reality check

Behind the VC curtain, a dramatic 
reshuffling is creating financial winners 
and losers. The fundraising landscape 
has split into “the haves and the 
have-nots.” While established funds 
with proven track records continue to 
raise capital (albeit at reduced levels), 
emerging managers appear to be 
struggling to raise that next fund.

“First-time fundraisers are finding 
limited partners with limited interest,” 
Heather notes, as unproven managers 
struggle to show returns that don’t 
yet exist. This capital crunch signals a 

venture landscape in transformation. In 
a move that sent shockwaves through 
the community, Charles River Ventures 
did the unthinkable: It returned 
uncommitted capital to limited 
partners, declaring it couldn’t deploy it 
effectively.2 In Heather’s words: “That’s 
an extraordinarily unusual event.”

Exit timelines: The long road ahead

The combination of previously inflated 
valuations and unstable IPO markets 
has dramatically extended exit 
timelines into ultramarathons. Heather 
says, “The average timeline from first 
round of funding to exit has stretched to 
12 years or more in some cases.” 

Adding to the strategic toolkit for 
timing these extended exit runways, 
PitchBook’s VC Exit Predictor has 
become an increasingly valuable 
resource for both investors and 
founders.3 The data-driven forecasting 
tool analyzes funding patterns and 
comparable exits to provide probability 
windows for liquidity events, bringing 
algorithmic precision to what was 
traditionally more art than science. It 
remains to be seen how accurate these 
and similar tools actually are.

Looking forward: Cautious optimism

For companies considering exits, 
Heather’s advice remains consistent: 
“Get ready now,” she says. Windows 
of opportunity can open unexpectedly, 
and preparation is paramount. Whether 
pursuing an IPO or acquisition, 
companies need appropriate 
controls, key management, and 
structures in place.

The fall of 2025 will hopefully usher 
in a healthier market for transactions, 

providing line of sight into what policies 
are coming into play. Barring any global 
catastrophes, the increasing market 
stability should likely create favorable 
conditions for exits. For those with 
sufficient dry powder and patience, 
opportunities await on both sides of 
that inevitable swing. Navigating these 
shifting currents demands strategic 
guidance from those who’ve weathered 
similar storms. The Deloitte team 
brings decades of experience to the 
table, preparing you for whatever 
opportunity horizon appears. Contact 
our team today to ensure you’re ready 
when your exit window opens. 

2: “A Venture Capital Firm Does Something Rare: Give Money Back,” The New York Times, Erin Griffith, October 2, 2024. 
3: “How Our VC Exit Predictor Can Improve the Investment Selection Process,” PitchBook, Andrew Akers, March 25, 2023.
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Exits
Exit activity continues to be scarce
VC exit activity
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Liquidity remains constrained due to the lack of exits
VC exit activity by quarter
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Exits hit their highest quarterly value 
since Q4 2021, generating $56.2 billion 
across 385 exits. However, nearly 
40% of Q1’s value was generated 
through one IPO. 

CoreWeave went public at $39 per 
share and a pre-money valuation of 
$21.7 billion. The AI cloud company’s 
stock performance was volatile in its 
first few days of trading, signaling 
mixed public market enthusiasm for 
unprofitable startups. As of April 2, 
CoreWeave’s $29 billion market 
capitalization is considerably higher 
than its $19 billion valuation from May 
2024’s Series C but still lower than its 
reported $35 billion goal for its listing. 
After closing above $61 on April 2, 
recent secondary buyers of CoreWeave 
were finally in the black, according to 
the company’s last reported secondary 
price on Notice.co, which was $54.05 
per share.4

4: “Pre-IPO Investing for the Rest of Us,” Notice, n.d., accessed March 28, 2025.

https://notice.co/
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IPOs have yet to return to normal levels 
Quarterly VC exit value ($B) by type
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Acquisitions are increasingly concentrated among early-
stage companies
Share of VC round count by series where next round is an exit via acquisition
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Only 12 companies completed 
public listings in Q1.5 Several notable 
startups have filed, with some well 
positioned as beneficiaries of the 
new administration’s policy aims. 
Cryptocurrency exchange Gemini and 
aerospace & defense company Voyager 
are notable with this perspective 
in mind. Although we anticipated 
a resurgence in IPO activity as the 
year progressed, that outlook has 
diminished due to the imposed tariffs. 
Several companies, including StubHub 
and Klarna, have put their listings on 
hold, citing market conditions resulting 
from the tariff-induced sell-off. As 
public market investors shift toward 
less risky investments, many VC-
backed companies may struggle to 
generate the demand necessary to 
meet their high market valuations.

While secondaries have become 
increasingly prominent in the venture 
narrative as a liquidity alternative, this 
market remains small and focused 
on only the most prominent startups. 
We recently estimated the current 

US VC direct secondary market size 
to be about $50 billion, or only about 
2% of unicorn value—insufficient to 
provide venture liquidity at scale.6 Still, 
we expect this market to grow over 
time and note several tender offers 

in Q1, including Ramp’s finalized $150 
million tender offer for employees 
and investors in March and Stripe’s 
announcement of a tender offer in 
February at a valuation of $91.5 billion, 
up from $70 billion in September 2024. 

5: For further reading, see our US VC-Backed IPO Expectations analyst note. 
6: For further reading, see our Sizing the US VC Secondaries Market analyst note.

https://files.pitchbook.com/website/files/pdf/Q1_2025_PitchBook_Analyst_Note_Sizing_the_US_VC_Secondaries_Market.pdf
https://files.pitchbook.com/website/files/pdf/Q1_2025_PitchBook_Analyst_Note_US_VC-Backed_IPO_Expectations.pdf
https://files.pitchbook.com/website/files/pdf/Q1_2025_PitchBook_Analyst_Note_Sizing_the_US_VC_Secondaries_Market.pdf
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Unicorns now account for over $3 trillion in value
Unicorn count and aggregate unicorn post-money valuation
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Though the secondary market still has 
growth opportunities, its concentration 
among top startups will cap 
its potential. Current market conditions 
will lead to even further concentration 
in this market while also increasing 
pressure on pricing. Discounts had 
reached nearly 50% in 2022 at the 
onset of the market slowdown before 
slowly creeping back toward par. 
Without a robust exit environment to 
aid in pricing, secondaries activity will 
likely decrease in the near term.

Acquisitions generated $22.7 billion 
across 205 closed transactions in 
Q1. Expectations that a change in 
government leadership could catalyze 
M&A have been tempered by the view 
that the heads of the Federal Trade 
Commission (FTC) and Department 
of Justice remain critical of Big Tech’s 
oversized influence.7

In March, Alphabet agreed to acquire 
cybersecurity startup Wiz for $32 
billion in the largest-ever acquisition of 
a startup. The deal, which is expected 
to close in Q2 and amounts to more 

7: For further reading, see our VC-Backed Companies Taking Advantage of Slow M&A Market analyst note.

Post-IPO performance varies widely
Select IPO returns from the close of the first day of trading
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than double the total acquisition value 
recorded in Q1, values Wiz at 2.7x 
its last known valuation of $12 billion 
from May 2024. A previous offer of 
$23 billion failed last summer due to 
regulatory hurdles. This exit, if finalized, 
could alleviate some of venture’s 
concerns around the FTC.

https://files.pitchbook.com/website/files/pdf/Q1_2025_PitchBook_Analyst_Note_VC-Backed_Companies_Taking_Advantage_of_Slow_MA_Market.pdf
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Fundraising
Fundraising continues to be muted as allocators await distributions
VC fundraising activity
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Liquidity remains constrained
VC cash flows ($B)
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The fundraising market struggled in 
Q1 due to the lack of liquidity over the 
past three years. Only $10 billion was 
raised across 87 VC funds, setting a 
pace for the lowest year of fundraising 
in a decade. 2024 saw a concentration 
of capital raised by a few managers, 
with the top decile of funds by size 
contributing over 71% of the capital 
raised. 2025 is yet to be buoyed by 
these large capital raises as only one 
US VC fund has reached the $1 billion 
mark. However, the market still exhibits 
a concentration of LP commitments. 

Managers have slowed deployments 
from recent vintages to conserve 
capital and refrain from entering a poor 
fundraising market. 77% of managers 
that raised in 2021 or 2022 have yet to 
close a fund since, and that percentage 
increases to 85% when looking at 
emerging firms. Those that have raised 
new funds significantly outperform 
on historical timelines. Across the 
five-, 10-, and 15-year horizons, that 
outperformance has reached 6.1%, 

9.8%, and 9.4%, respectively. Historical 
performance is a component of LP 
decision-making in any market, though 
the current liquidity constraints have 
further emphasized the metric. 

Despite managers deploying cautiously 
into new deals, the slow fundraising 

environment has led to dry powder 
dropping from $324.5 billion to $289.7 
billion. The share of dry powder that is 
between 2 and 5 years old stayed above 
50%—higher than any year in the last 
decade aside from 2023. Managers are 
taking full advantage of the investor-
friendly deal market, which allows them 
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Distributions begin to show signs of a recovery
VC distributions as a share of net asset value for funds aged 5-10 years
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Dry powder stays on the sidelines as investors remain selective
VC dry powder ($B)
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to diversify across startup vintages. 
This is a far cry from 2021, when 
managers rapidly deployed capital and 
returned to LPs for new commitments. 
As such, the median time between 
fundraises increased beyond three 
years for the first time. 

The primary concern for both 
managers and allocators continues to 
be distributions, and the outlook for 
fundraising will depend on these cash 
flows. While there was a promising bump 
in IPO filings in Q1, new tariffs have caused 
companies to rethink their IPO strategies 

or delay them until markets stabilize, 
meaning distribution will likely remain 
pressured barring a dramatic reversal of 
market sentiment. In this environment, 
the flight to quality takes hold, leaving 
large funds and established managers well 
positioned to take share from allocators.

https://files.pitchbook.com/website/files/pdf/2025_US_Venture_Capital_Outlook.pdf
https://files.pitchbook.com/website/files/pdf/2025_US_Venture_Capital_Outlook.pdf
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First-time managers still struggle to raise capital
VC first-time fundraising activity
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Median fund size hits decade high on 
limited counts
Median and average VC capital raised ($M)

$24.5

$158.7

$0

$20

$40

$60

$80

$100

$120

$140

$160

2015 2016 2017 2018 2019 2020 2021 2022 2023 2024

$35.5

$117.3

2025

Median Average

PitchBook-NVCA Venture Monitor  •  As of March 31, 2025

Allocators remain focused on managers 
with superior returns
Horizon IRRs for VC managers that have raised since 2021
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Methodology
Deals 

We include equity investments into startup 
companies from an outside source. Investment 
does not necessarily have to be taken from an 
institutional investor. This can include investment 
from individual angel investors, angel groups, 
seed funds, VC firms, corporate venture firms, 
corporate investors, and institutions, among 
others. Investments received as part of an 
accelerator program are not included; however, if 
the accelerator continues to invest in follow-on 
rounds, those further financings are included. All 
financings are of companies headquartered in the 
US, with any reference to “ecosystem” defined as 
the combined statistical area (CSA). We include 
deals that include partial debt and equity.

Pre-seed/seed: When the investors and/or press 
release state that a round is a pre-seed or seed 
financing, it is tagged as such. If the company 
is under two years old and the round is the first 
institutional investment in the company, the deal 
will be tagged as pre-seed unless otherwise stated. 
Regulatory filings under $10 million for deals 
where investors are unknown are classified as seed 
unless pre-seed parameters are met.

Early stage: Rounds are generally classified 
as Series A or B (which we typically aggregate 
together as early stage) either by the series of 
stock issued in the financing or, if that information 
is unavailable, by a series of factors including: 
the age of the company, prior financing history, 
company status, participating investors, and more. 

Late stage: Rounds are generally classified as 
Series C or D or later (which we typically aggregate 
together as late stage) either by the series of 
stock issued in the financing or, if that information 
is unavailable, by a series of factors including: 
the age of the company, prior financing history, 
company status, participating investors, and more. 

Nontraditional investors: “CVC” includes rounds 
executed by established CVC arms as well as direct 
equity investments by corporations into VC-backed 
companies. “PE” includes VC deals by investors 
whose primary classification is PE/buyout, growth, 
mezzanine or other private equity. “Crossover” 
investors are a subset of nontraditional investors—
specifically asset managers, hedge funds, mutual 
funds, and sovereign wealth funds—that have been 
active in VC investment across any stage. They 
are referred to as crossover as these investors are 
likely to be participating at the late stages directly 
prior to an exit. 

Venture debt: The venture debt dataset is 
inclusive of all types of debt products raised by 
VC-backed companies, regardless of the stage of 
company. In mixed equity and debt transactions, 
equity is excluded when the amount is of known 
value. Financings that are solely debt are included 
in this dataset, though not incorporated into 
the deal activity dataset used throughout the 
report. Mixed equity and debt transactions will be 
included in both datasets.

Exits 

We include the first majority liquidity event for 
holders of equity securities of venture-backed 
companies. This includes events where there 
is a public market for the shares (IPO) or the 
acquisition of majority of the equity by another 
entity (corporate or financial acquisition). This 
does not include secondary sales, further sales 
after the initial liquidity event, or bankruptcies. 
M&A value is based on reported or disclosed 
figures, with no estimation used to assess 
the value of transactions for which the actual 
deal size is unknown. IPO value is based on the 
pre-money valuation of the company at its IPO 
price. One slight methodology update is the 
categorical change from “IPO” to “public listings” 
to accommodate the different ways we track 

VC-backed companies’ transitions to the public 
markets. To give readers a fuller picture of the 
companies that go public, this updated grouping 
includes IPOs, direct listings, and reverse mergers 
via SPACs. 

To present a clearer picture of the true exit value of 
the market, we have implemented an extrapolation 
methodology for undisclosed M&A transactions. 
Most of these deals have no value attached, 
leaving a void in the data we present as exit value. 
Though these deals are much smaller than the 
values we can collect, they do provide a substantial 
amount of value to the market, which we have been 
missing. This change will impact only transactions 
we collect as closed and will not be implemented 
on the estimated exit counts we previously 
introduced in our venture reports, though those 
exit count estimates will remain.

Fundraising

We define VC funds as pools of capital raised 
for the purpose of investing in the equity of 
startup companies. In addition to funds raised 
by traditional VC firms, PitchBook also includes 
funds raised by any institution with the primary 
intent stated above. Funds identifying as growth-
stage vehicles are classified as PE funds and are 
not included in this report. A fund’s location is 
determined by the country in which the fund’s 
investment team is based; if that information is 
not explicitly known, the HQ country of the fund’s 
general partner is used. Only funds based in the 
United States that have held their final close are 
included in the fundraising numbers. The entirety 
of a fund’s committed capital is attributed to 
the year of the final close of the fund. Interim 
close amounts are not recorded in the year of the 
interim close.
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